ey T
R

CHOOSE YOUR
RELATIONSHIPS WISELY

In choosing which Third Parties to
work with, whether our Customers,
Suppliers, Applicators, Distributors

When wo rking with or Service Providers, we need to
: . ensure that they embrace the
Thi rd Pa rtles, make values and expectations that we
you are ta klng on Ensure that you ask questions
: about their background, get
your JOU rney. comfortable with their sales

practices, where and how their
products are made, to whom and
where they plan to sell our products
and that the services they plan to
provide us are legitimate and not
Inappropriate.

To help keep you on the right
road to compliant and ethical
decision making, please reach

. We are RPM and our success depends on each
out to your leadership or us at:

of us following the right route and embracing
our Value of 168® to make the right decisions.

compliance@rpminc.com.

WWW.rpminc.com compliance@rpminc.com



